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New year, new investment strategy: 6 global stocks and 5
Aussie stocks that place diversification over dividends 

If you’re looking at dividend yield over capital growth…STOP. Portfolio construction and diversification
is so important in this environment and dividends should be viewed as a bonus. This is why Charlie
Aitken suggests a “new year, new investment strategy” attitude with 6 global stocks and 5 Aussie
stocks that place diversification over dividends.

    Sincerely,

 
  Peter Switzer
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New year, new investment strategy: 6 global
stocks and 5 Aussie stocks that place
diversification over dividends
by Charlie Aitken

 
I’ve attempted in these notes to present the case for
diversification, via geography, sector and stock, as a
way of both reducing risk and increasing returns.
FY20 was a classic example of why diversification
really matters. 

Australian equities had a poor FY20, returning -11%
at the ASX200 level. This was the worst return since
2016, with many of the worst annual stock specific
returns coming from “high dividend yield” stocks who
couldn’t sustain their dividends as COVID-19 hit. 

As the warning label says on all financial products
“historic performance is not a guide to future
performance”. More specifically to Australian
equities, it should read “historic dividends are NOT a
guide to future dividends”. 

In an environment of ultra-low cash rates and yield
curve control, it is highly, highly unlikely any equity
truly yields above 5%. Investors need to stop falling
for the honeytrap of high dividend yields based off
historic and unsustainable dividends and paid from
unsustainable payout ratios. 

I realise savers are being punished for a crime they
never committed and are reaching further and further
up the risk curve to find income streams. This has
been the case for a decade but has been
exacerbated further in the last quarter as central
banks took cash deposit rates to zero and negative in
real terms. 

However, if you reach too far up the risk curve and
buy unsustainably high dividend yields your
punishment will be permanent capital loss. This is a
far worse outcome than simply accepting we are
going to be in an ultra-low interest rate environment
for a VERY long time and there very rarely is a true
sustainable HIGH dividend yield in that scenario. 

My friend Richard Coppleson from Bell Potter did
some good work on just how large in dollar terms the
dividend reductions in Australian equities have been.
His research is quoted below: 

“We have seen -$13b less divs from March to July vs
last year…and it is because of: 

1. Dividends Cancelled =$578m 
2. Dividends Deferred =$534m 
3. Bank Divs reductions =$6.385b 
4. Bank Divs Cancelled =$2.1b 
5. Last years “Special Divs” not paid this year

=$3.69b  

Total from these = -$13.28b less” 

So that explains the -$13b less we are seeing in the
last 5 months to now…  

 

That’s a whopping $13b less in dividend income to
Australian investors and before you consider the
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value of franking credits. Capital losses in stocks that
cut or cancelled dividends have been universal and
significant. 

This does beg the question are too many Australian
SMSF investors approaching equities completely the
wrong way? By that I mean, are they looking for
dividend yield over capital growth? 

I think the answer is yes and I believe if you want to
generate the best return from equities you need to
focus on sustainable capital growth and the
compounding effect it drives. Dividends I see as a
bonus as such, with the best businesses in the world
able to generate better internal rates of return via
reinvesting their profits back into themselves and
therefore almost guaranteeing future growth. Amazon
is a great example of a company that has NEVER
paid a dividend and is just about the best performing
equity on the planet. 

On the other hand, companies that have paid out
unsustainably high dividend payout ratios, such as
Australian banks, come cap in hand asking for capital
whenever there is an economic or regulatory speed
bump. This leads to dilution and permanently lower
returns. 

There is no “free yield lunch” when cash rates are
zero. If it looks too good to be true, it is. 

This is why I believe portfolio construction and
diversification is so important in this environment. You
can always generate income by selling a small
portion of your capital gains. Perhaps this is the better
approach in a world of zero interest rates. Aim for
sustainable capital growth and harvest some portion
of that capital growth as income when required. Yes,
it’s not as tax efficient but investing for tax driven
reasons is flawed and is also the reason why so few
Australian’s have exposure to the structural growth
sectors of the equity world, such as US technology
companies. 

The Australian addiction to yield and franking credits
has led to an overall asset allocation mistake.
Australian’s have simply too much exposure to lower
quality domestic cyclical companies with
unsustainable dividend yields. 

Even my own fund, via owning the world’s best
businesses in global currency generated a return
+21% better than the ASX200 in FY20. We simply
own great global businesses that have fortress
balance sheets and low dividend payout ratios. 

Forgetting me, the question all investors need to ask
themselves is if their asset allocation reflects the past,
or the future? 

As we enter a new financial year, I remain
constructive on equities as an asset class. 

I always try to look forward and assess
macroeconomic settings and how consumers and
businesses will respond to those macroeconomic
settings. 

In my entire career I have never seen a more
supportive set of monetary and fiscal policy settings,
ones that could well lead to FY21 surprising
everyone…wait for it, to the upside. 

In simple terms, the amount of liquidity being pumped
by central banks and governments is unprecedented
and, in my opinion, will find a home in risk assets. 

The old adage is “Don’t fight the Fed”, but in this
case you’re fighting every central bank acting in a
coordinated fashion using tools they didn’t even use
in the GFC. 

You’re also fighting every government in the world
acting in a coordinated fashion, with announced
government stimulus of around $8trillion and
counting. That equates to around 21% of world GDP,
and truly unprecedented global fiscal spending
stimulus. 

You’re also fighting every medical research facility of
any note globally working on a vaccine for
COVID-19. 

Unprecedented monetary policy, unprecedented
fiscal policy and an unprecedented medical research
response are the three key macroeconomic forces of
FY21. I wouldn’t recommending fighting them and I
remain strongly of the opinion that cash will be the
worst returning asset class in both nominal and real
terms. 
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However, as we sit here today cash and money
market holdings have never been higher. Investors
ran for the “safety of cash” in March and April. They
remain parked there to this day, with cash holdings
moving even high in June to around $5 trillion globally
as investors continued to sell into the equity market
recovery. 

I absolutely do not believe cash returning zero real is
the place to invest. 

In an Australian context I like the investment case for
names like Seven Group Holdings, Wesfarmers,
Boral, Lend Lease and JB Hi-Fi to name a few as we
come out of recession. 

In a global context I remain a firm believer and
invested in US technology such as Microsoft,
Amazon, Netflix, Salesforce and Alphabet. I’m also
backing Warren Buffet at Berkshire Hathaway whose
stock looks seriously undervalued. 

One of the keys to investing is to learn from your
mistakes and don’t repeat them. My own advice as
we enter a new financial year is to stop falling for
yield traps and own more high-quality growth stock
exposure. 

I wish you and your families good health and
prosperity in FY21. 

Important: This content has been prepared without
taking account of the objectives, financial situation or
needs of any particular individual. It does not
constitute formal advice. Consider the
appropriateness of the information in regard to your
circumstances. 
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2 transport small-caps that could benefit from
COVID-19
by Tony Featherstone

 
Drawing big conclusions about how COVID-19 will
reshape society, and basing investment decisions on
them, is risky. Consumer habits are hard to budge. 

But public transport is one area that will change. I
have touched on this theme before with positive
stories on toll-road operators Transurban Group and
Atlas Arteria. Both will benefit from more commuters
using their car and avoiding public transport in the
next 12 months. 

Collins Food, among my favourite small-cap ideas, is
another. The owner of KFC stores will gain as more
commuters visit one of its drive-throughs to buy food.
Collins this week posted a better-than-expected FY20
result and its price soared. 

Collins has rallied from $5.57 when I first wrote about
it during COVID-19 in April to $9.55. Another
favoured idea, Domino’s Pizza Enterprises, is up
from $49 in April to $68.69. Both stocks will go higher
in the next 12 months, albeit more slowly from here. 

The trend of more people using cars over public
transport will not last forever. As traffic congestion
grows, and COVID-19 is contained, commuters will
inevitably head back to trains, trams, buses and
ferries. 

That said, expect people to think differently about
public transport after COVID-19. Social distancing on
trains, trams and buses is the obvious change. Less
considered is how people plan trips and how there
will be higher demand for integrated multi-model
transport that reduces waiting times. 

COVID-19 will encourage commuters to become
better at planning travel. Who wants to wait on a
crowded train platform for 15 minutes and risk
catching COVID-19? The less time on public

transport, the better. 

Transport disruption is another issue. Greater delays
and cancellations on public transport are likely given
COVID-19 uncertainty. Heaven knows how trains will
be scheduled when most people return to their
CBD office but carriages accommodate far fewer
commuters. 

On-demand, multi-modal transport is nothing new.
Transport planners have long dreamed of on-demand
private car services (for the first and last mile of trips)
that seamlessly integrate with buses, trams, trains
and ferries, using technology. 

With the touch of a smartphone App, we could book a
trip across various transport modes. A software
algorithm will choose the most efficient combination
of services to minimise waiting time, and charge for
all transport used in one payment. We might even
move one day to a Netflix-style subscription-based
model for public transport, rather than paying each
time. 

Sadly, that future looks a long way off. In my
experience, booking public transport across different
modes is still clunky. Also, there is limited integration
between taxis and other private providers and public
transport services – and on a single platform to book
all trips. 

That’s an opportunity for private providers that can
integrate public-transport modes or sell technology
that responds to greater transport disruption during
and after COVID-19. 

Here is one small-cap stock and one micro-cap stock
to watch. Like all smaller companies, these ideas suit
experienced long-term investors who are comfortable
investing in this part of the market and have a
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longer-term (at least 3-5 years) horizon.

1. SeaLink Travel Group (SLK)

I wrote several positive articles on the ferries group in
this report after it listed in 2013, mostly as a play on
the upcoming boom in Chinese tourism. SeaLink’s
$1.10 shares rose fourfold. 

SeaLink is easy to overlook in this market. With
international tourism on its knees, buying a company
that provides recreational cruises in Sydney Harbour
makes little sense. 

Although often referred to in tourism-related stories,
SeaLink has cleverly developed into a diversified
transport and tourism company with a higher
proportion of defensive, government-related earnings
that are less susceptible to COVID-19 effects. 

SeaLink acquired Transit Systems Group in October
2019 for $688 million (including an earn-out fee) in
what looks like a company-making deal. Transit
Systems is Australia’s largest provider of
metropolitan bus services and is established in
London and Singapore. 

The group operates more than 3,000 buses from 32
depots across Australia on behalf of local and
regional governments and other authorities. That
means long-term government contracts providing
recurring revenue that is usually indexed to the
inflation rate. 

I am normally wary when small-caps make large
acquisitions because they usually disappoint a year
or two after the hype fades and company integration
suffers. SeaLink’s Transit Systems acquisition is an
exception on four fronts. 

First, the group has a capital-light business model:
when a contract is awarded, the client transfers
upfront payment of capital expenditure for the fleet.
Contracts normally last for six to 10 years. If not
reviewed, the assets (buses and depots) and
liabilities pass to the new provider. 

Second, there is natural synergy in integrating
SeaLink’s marine and land-transport services.
Multi-modal solutions that link ferry and bus services

appeal to local governments, enhancing SeaLink’s
ability to win contracts. Services integration also
creates economies of scale. 

Third, the bus acquisition diversifies SeaLink’s
earnings base and revenue profit. About 85% of
revenue now comes from commuter transport, the
rest from tourism services. Importantly, 83% of
SeaLink’s sales in its latest half-year report was from
contracted revenue. 

That is not to downplay the impact of COVID-19 on
SeaLink or the summer bushfires (its Kangaroo Island
lodge was mostly destroyed). However, SeaLink says
less than 1% of total group revenue (including the bus
operations) depends on Chinese tourism. 

Fourth, SeaLink is winning key government tenders. It
this week announced that Brisbane City Council
awarded RiverCity Ferries (a SeaLink subsidiary) the
contract as the operator of several key ferry services.
The contract lasts 15 years and is an endorsement of
SeaLink’s marine-transport capabilities and
presumably its capability to link ferry and bus
services. 

The market treated SeaLink harshly during the
COVID-19 sell-off, perhaps simplistically believing it
would be crushed by falling tourist demand. SeaLink
fell from a 52-week high of $5.31 to $2.45 and has
since recovered to $4.45. 

The stock will go higher in the next few years as more
government contracts are won and its multi-modal
footprint grows. 

Chart 1: SeaLink Travel Group 
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2. Life360 Inc (360)

The San Francisco-based company listed on ASX in
May 2019 at $4.79 per CDI (CHESS Depositary
Interest) in a $145 million float. Its stock drifted to $3
within a year of listing and slumped to $1.51 at the
height of the COVID-19 market sell-off. It now trades
at $2.01. 

The company’s core offering is the Life360 App that
shows the location of family members via connected
smartphones and has extra paid features such as
safety and roadside help alerts. 

My family has used Life360 for a few years. Initially, it
felt like “big brother”, but being able to check that our
children were on the train after school and their
whereabouts was valuable. 

As an aside, I accidentally connected my phone to
the family’s Life360 account, which meant my wife
and children could track me! Thankfully, I do not have
anything to hide and knowing where family members
are and how long until they are home is surprisingly
useful. 

Life360 has underperformed the tech rally in the past
few months. There were reports that some users – no
doubt, disgruntled young people who do not like their
parents tracking them –have waged a campaign to
give the App poor user ratings, to limit its use. 

However, Life360’s latest cash-flow update said
revenue growth for the first quarter was 71% up year
on year. There was no material change in premium
Life360 cancellation rates during COVID-19 but new
registration slowed as the lockdown progressed. 

The company’s global user base of 28 million grew
36% year on year. Life360 had US$57 million in cash
and no debt. 

Life360 clearly suits speculators who understand the
risks of microcaps. I follow Initial Public Offerings
closely and several US tech companies that have
listed on ASX in recent years have disappointed. It is
great that ASX is attracting more tech companies too
small to list on NASDAQ, but some have been of low
quality. 

Life360 could be an exception at the current price.
Watch more parents register for Life360’s free and
paid services during and after COVID-19. Parents will
worry more about children using public-transport
services that have a higher risk of disruption.
Technology that shows when their children have
boarded public transport appeals. 

The launch of Life360 Membership, (initially expected
on June 30) expands the range of services and is the
first family-safety membership model of its kind,
according to the company. One can imagine more
families interested in this technology during and after
COVID-19. 

Chart 2: Life360 
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Tony Featherstone is a former managing editor
of BRW, Shares and Personal Investor magazines.
The information in this article should not be
considered personal advice. It has been prepared
without considering your objectives, financial situation
or needs. Before acting on information in this article
consider its appropriateness and accuracy regarding
your objectives, financial situation and needs. Do
further research of your own and/or seek personal
financial advice from a licensed adviser before
making any financial or investment decisions based
on this article. All prices and analysis at June 30,
2020. 
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Buy, Hold, Sell – What the Brokers Say
by Rudi Filapek-Vandyck

 
In the good books 

3P LEARNING (3PL) was upgraded to Overweight
from Equal-weight by Morgan Stanley 

3P Learning has secured a contract worth US$10m
with a Middle Eastern National Ministry of Education
to provide Mathletics licenses and services for twelve
months. Morgan Stanley points out this will be a
material addition to the company’s revenue and
highlights the possibility of extending the tenure of the
contract. The broker reduces its estimates for FY20
on account of higher costs and lower sales growth.
While earnings for FY21 are lifted as a result of this
contract, FY22 estimates are mostly left intact.
Morgan Stanley upgrades its rating to Overweight
from Equal-weight with the target price increased to
$1.10 from $0.86. Industry view: In-line. 

EBOS GROUP (EBO) was upgraded to Buy from
Neutral by Citi 

Following the new Community Pharmacy Agreement
(see Australian Pharmaceutical Industries downgrade
below), Citi considers EBOS, with the largest
exposure to the hospital market, is likely to be most
negatively affected relative to peers by the new
floor-ceiling price. Rating is upgraded to Buy from
Neutral as the valuation is rolled forward. Target is
raised to $24.50 from $23.50. 

JUMBO INTERACTIVE (JIN) was upgraded to Add
from Hold by Morgans 

The extension of Jumbo Interactive’s reseller deal
with Tabcorp (TAH) through to 2030 is a case of short
term pain for long term gain, Morgans suggests. It will
cost Jumbo -$15m up front and a service fee that
ramps up to 4.6% in 2024. It’s costly, the broker
admits, but should provide the market with comfort

over the relationship. Strong ticket sales have
otherwise led Jumbo to reiterate FY20 guidance.
Morgans upgrades to Add from Hold. Target rises to
$11.58 from $9.62. 

SIGMA HEALTHCARE (SIG) was upgraded to Buy
from Neutral by Citi 

Citi upgrades to Buy from Neutral following the new
Community Pharmacy Agreement (see Australian
Pharmaceutical Industries downgrade below). Target
is raised to $0.75 from $0.70. Sigma has some
exposure to the hospital market but the impact of the
distribution fee ceiling on the group should be
negligible. 

TABCORP HOLDINGS (TAH) was upgraded to
Neutral from Sell by Citi 

Tabcorp has renegotiated its reseller agreement with
Jumbo Interactive ((JIN)), effectively halving the
long-term net commission rate. Citi assesses this is
less risky than exiting the agreement altogether and
reflects Tabcorp’s market power. Rating is upgraded
to Neutral from Sell and the target raised to $3.40
from $2.80. 

WHITEHAVEN COAL (WHC) was upgraded to Buy
from Neutral by Citi 

Citi is of the view that thermal coal prices are now so
low for so long that a producer response will follow.
Productions cuts are on the cards, predict the
analysts. Citi analysts are anticipating a repeat of
2015 when aggressive reductions followed, with the
price for thermal coal subsequently rising. Target
price for Whitehaven Coal has been pared back to
$1.75 from $1.80 but the anticipated scenario for the
sector overall has now triggered an upgrade to Buy
from Neutral. 
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WOODSIDE PETROLEUM (WPL) was upgraded to
Outperform from Neutral by Macquarie 

Macquarie lowers oil price assumptions for the next
18 months and notes Woodside Petroleum shares
are underperforming sector peers. The broker
suggests there is increased upside risk for the stock
as Woodside may be able to capture value by
acquiring the Chevron stake in North West Shelf. The
broker upgrades to Outperform from Neutral on
valuation. Target is raised to $25.00 from $23.50. 

In the not-so-good books – gold stocks 

Macquarie assesses a strengthening Australian dollar
has taken the gloss off the gold sector, putting a
brake on earnings growth. This is exacerbated by
expectations for a disrupted June quarter and
production growth in FY21 is likely to be limited 

ALACER GOLD (AQG) was downgraded to
Neutral from Outperform by Macquarie 

Target is raised to $9.40 from $9.00. 

CAPRICORN METALS (CMM) was downgraded to
Underperform from Outperform by Macquarie 

Target is steady at $1.50. 

DACIAN GOLD (DCN) was downgraded to
Underperform from Outperform by Macquarie 

Target is reduced to $0.43 from $0.45. 

NEWCREST MINING (NCM) was downgraded to
Underperform from Neutral by Macquarie 

Target is steady at $28. 

REGIS RESOURCES (RRL) was downgraded to
Underperform from Neutral by Macquarie 

Target is reduced to $4.50 from $4.60. 

RESOLUTE MINING (RSG) was downgraded to
Underperform from Neutral by Macquarie 

Target is steady at $1. 

SARACEN MINERAL HOLDINGS (SAR) was
downgraded to Neutral from Outperform by
Macquarie 

Target is raised to $5.40 from $5.00. 

ST BARBARA (SBM) was downgraded to
Underperform from Neutral by Macquarie 

Target is steady at $2.60. 

WEST AFRICAN RESOURCES (WAF) was
downgraded to Underperform from Neutral by
Macquarie 

Target is steady at $0.90. 

In the not-so-good books – other stocks 

AUSTRALIAN PHARMACEUTICAL INDUSTRIES
(API) was downgraded to Neutral from Buy by
Citi 

Citi believes Australian Pharmaceutical Industries is
most likely to benefit from the new Community
Pharmacy Agreement (CPA). The new agreement will
be in place for five years and is effective from July 1.
The industry will receive additional funding of at least
$92m, and most of it should flow through to earnings
(EBIT). The impact of the new floor ceiling is likely to
be of benefit to the company relative to peers. At this
stage the broker includes no benefits in estimates
because of the number of variables involved. Rating
is downgraded to Neutral from Buy on valuation.
Target is raised to $1.25 from $1.15. 

GALAXY RESOURCES (GXY) was downgraded to
Neutral from Outperform by Credit Suisse 

Credit Suisse updates operating estimates for Mount
Cattlin and factors in a weak environment for lithium
demand. The broker forecasts a 2020 spodumene
price of US$415/t. Liquidity should remain robust and
a restructured Mount Cattlin should reduce any strain
on cash. The broker downgrades to Neutral from
Outperform and reduces the target to $0.84 from
$1.50. 

PANORAMIC RESOURCES (PAN) was
downgraded to Underperform from Neutral by
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Macquarie 

Macquarie reduces medium-term nickel price
forecasts. The broker prefers Western Areas (WSA)
and Nickel Mines (NIC) among nickel producers.
Panoramic Resources is downgraded to
Underperform from Neutral. Target is reduced to 8c
from 9c. 

PILBARA MINERALS (PLS) was downgraded to
Sell from Neutral by Citi 

Citi expects the spodumene market will remain the
weakest link in the lithium supply chain because of
significant capacity additions in hard rock supply.
Moreover, there is a dependence on volume offtake
by third-party converters and a relatively high cost
structure. Rating is downgraded to Sell/High Risk
from Neutral/High Risk as the valuation appears
stretched. Target is reduced to $0.22 from $0.24. 

SANTOS (STO) was downgraded to Neutral from
Outperform by Macquarie 

The Santos share price is up 10% since May. This
leads Macquarie to downgrade to Neutral from
Outperform. The broker also expects a slower
recovery in the oil price over 2021. Target is reduced
to $5.50 from $6.05. 

The above was compiled from reports on FNArena.
The FNArena database tabulates the views of seven
major Australian and international stockbrokers: Citi,
Credit Suisse, Macquarie, Morgan Stanley, Morgans,
Ord Minnett and UBS. Important: This content has
been prepared without taking account of the
objectives, financial situation or needs of
any particular individual. It does not constitute formal
advice. Consider the appropriateness of the
information in regard to your circumstances. 
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Questions of the Week
by Paul Rickard

 
1. I’m 65. Can I now make a contribution to super?
Are there any other changes for the financial
year?

Yes you can! Australians aged 65 and 66 years can
now make a contribution to super without having to
meet the work test. This covers both concessional
and non-concessional contributions, and essentially
means that ‘67’ is the magic super age, just as it is
for aged pensions. 

Along with this change, the Government says that it
will legislate to allow 65 and 66–year–old persons to
access the “bring-forward rule”. The rule allows an
individual to make up to 3 years’ of super
contributions in one hit. This means that a
65–year–old could potentially contribute $300,000
into super, a couple could get $600,000 into super.
(Note: this is not law yet). 

The age limit for spouse contributions will increase
from 69 years to 74 years. 

The final two changes relate to COVID-19 relief
measures. If you have been adversely financially
affected by Covid-19, you can apply to access up to
$10,000 of your super. This is in addition to any
amount you accessed last financial year (i.e. prior to
1 July). The early release scheme closes on
September 24. 

And for retirees who depend on account based super
pensions, the Government has reduced the minimum
annual payment by 50%. The minimum payment is
based on your age, according to the factors in the
following table: 

For example, if you were aged 66 on 1 July and had a
balance of $1,000,000, your minimum payment is
2.5% of $1,000,000 or $25,000. You can take your
pension at any time or in any amount(s), but your
aggregate drawdown over the year must exceed the
minimum amount. If you commence a pension
mid-year, the minimum amount is pro-rated according
to the number of days remaining until the end of the
financial year. 

2. Rudi Filapek-Vandyck and other commentators
keep referring to “confession season”. What is
“confession season”? 

Under ASX listing rules for continuous disclosure,
companies must immediately advise the market of
any information that could be expected to have a
material impact on the price of their shares. This
obviously includes information about their earnings. If
a company has provided earnings’ guidance and then
becomes aware that their profit is likely to be outside
the guidance range, they would be expected to
advise the market immediately. There are also
conventions relating to analysts’ estimates and when
the broker consensus forecasts are out by more than
10%. 

Now that we are in July, most companies with a 30
June balance date will be finalising their financial
results. Because these need to be audited, they
haven’t scheduled market briefings until August.
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However, they will generally know, within a couple of
percent, the final profit number sometime in July. 

So, “confession season” refers to that period
between now and the August reporting season when
companies with a sub-par result (below guidance or
away from broker consensus forecasts) “fess-up”
and tell the market.  

3. I’m keen to hear your thoughts on oOh!Media
 (OML). I feel it has been oversold – hold off or
one to add at a reasonable price? 

oOh!Media (OML) has been badly hit by the
pandemic, with revenues plummeting. It slashed
costs, put staff on a 4–day week and did an
emergency capital raise at $0.53 per share. The
shares climbed back as high as $1.24 and are now
trading at $0.98. I am not sure that this substantiates
your “oversold” view. 

While the analysts are positive on the stock (4 buys, 0
sells), the consensus target forecast is $1.24. Range
is tight – a low of $1.15 from Morgans through to a
high of $1.29 at Credit Suisse. 

oOh! held its AGM in early June but didn’t provide
much information about current trading conditions
and the revenue outlook – the focus seemed to be
more on the work they had done to control costs. 

Looks like a real play on the virus and the speed of
economic recovery. Given that they raised capital at
$0.53, unless you are bullish on the recovery, my
hunch is that upside potential is not large. Pass. 

Would you like your share questions answered by
Paul Rickard? Submit your question here.  

Important: This content has been prepared without
taking account of the objectives, financial situation or
needs of any particular individual. It does not
constitute formal advice. Consider the
appropriateness of the information in regard to your
circumstances. 
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